
STRATEGIC AGENDA – QUAD 2  2021                       COHORT C & D CLASSES

AM Class 8b [Tues. 19th January]

Building Your Case Book (FOCUS — Tsilhqot’in)

Kitkatla Land Dispute Introduction, Client Groups, Fact Pattern, & Studying the Maps & Materials

Virtual Class 17 [Wed. 20th January]

IL Test Format, Preparation, and Questions & Answers

Virtual Class 18 [Thurs. 21st January]

Scheduled Client Group Meetings (K = 2-2:20 / H = 2:20-2:40 / M = 2:40-3 / GC = 3-3:20)

AM Class 9a [Fri. 22nd January]

Setting Up Group Work Flow, Next Steps, & Deliverables

Client Groups Work Period #1 (in Breakout Rooms)

AM Class 9b [Mon. 25th January]

Workshop #1 (Duty to Consult & Title/Consultation Timeline)

Client Groups Work Period #2 (in Breakout Rooms) *students check-in with their client group members and 
continue working on summarizing DOC 1 to 12, ranking client interests, and building the timeline)

Virtual Class 19 [Tues. 26th January]

Scheduled Client Group Meetings (GC = 2-2:20 / K = 2:20-2:40 / H = 2:40-3 / M = 3-3:20)

Virtual Class 20 [Wed. 27th January]

Workshop #2 (Forest Law) / Scheduled Client Group Meetings (M = 2:20-2:35 / GC = 2:35-2:50 / K = 

2:50-3:05 / H = 3:05-3:20)

AM Class 10a [Thurs. 28th January]

IL Test & Client Groups Work Period #3 (in Breakout Rooms)

AM Class 10b [Fri. 29th January]

All students for Workshop # 3 (Tsimshian Law) & Workshop #4 (Duties Owed) then Scheduled Client 

           Group Meetings (GC = 9:55-10:15 / H = 10:15-10:35 / M = 10:35-10:55 / K = 10:55-11:15)

Virtual Class 21 [Mon. 01st February]

Client Groups Work Period #4 (in Breakout Rooms)

Virtual Class 22 [Tues. 02nd February]

All students 2:00-2:20 for Negotiation Logistics then Individual Prep. / Group Time



AM Class 11a & 11b     Negotiation Deliverables [Wed. 03rd & Thurs. 04th February]

Negotiation Performance     SET   03 February Cohort C & 04 February Cohort D

Negotiation Strategy Document     DUE   04 February @ 11:59 p.m. via Google Classroom   

Self / Peer Evaluation    DUE   04 February @ 11:59 p.m. via Google Classroom

NEGOTIATION FORMAT

K = Kitkatla First Nation H = Hutchinson Logging Ltd.        M = B.C. Ministry of Forests

GC = Government of Canada

Round 1 = H + M  [10 min. 8:50 to 9:00 AM]   /   K + GC  [10 min. 9:05 to 9:15 AM]

Recess  [5 min.]

Round 2 = K + H  [10 min. 9:20 to 9:30 AM]   /   M + GC  [10 min. 9:35 to 9:45 AM]

Recess  [5 min.]

Break [5 min.]

Round 3 = K + M [10 min. 9:55 to 10:05 AM]   /   H + GC  [10 min. 10:10 to 10:20 AM]

Recess  [5 min.]

Round 4 = K + GC [10 min. 10:25 to 10:35 AM]   /   H + M  [10 min. 10:40 to 10:50 AM]

Break [5 min.]

_______________________________________________________________________________

Final Round (Settlement Agreement Round) = K + H + M + GC  [60 min. 10:55 to 11:45 AM]


