
                         Arctic Ownership Negotiation 
 
As a group you are to develop a negotiation strategy and execute it in role over the two-day 
negotiation.  The primary objective of this negotiation is to negotiate a treaty that defines each 
party’s ownership and interests in the arctic.  Given that this is a real international legal issue that 
is current and on-going, you must conduct outside research on the issue and your party’s 
position to enhance the authenticity of your negotiation position, interests and strategy.  To further 
develop your role you are to assume existing international political and economic relationships 
between the countries party to this negotiation. 
 
Suggested Written Preparation  Note: NOT FORMALLY SUBMITTED FOR EVALUATION  
 
The first day of negotiations your group is to disclose evidence of two documents –  
 

1. A strategy document that details your group’s planned approach/strategy to the negotiation.  
It should include – 

 
• Your country’s initial position to the issues up for negotiation (i.e., what you plan to say 

as opening remarks / what underlying interests you are focused on in negotiating this 
treaty). 

• A detailed description of your country’s priorities/interests that is accompanied with 
justifications based on provided materials and your research (structure these 
comments within a ranking of these interests from most to least important). 

• An explanation of your negotiation strategy and planned execution round-by-round.  
This includes your approach to the actual negotiations (i.e., chief negotiator versus 
specialized country-specific negotiators) given the five round format and whom you 
meet when. 

• Identify the key opposition(s) to your interests and possible allies in the negotiation 
(you must provide detailed reasons). 

• An explanation of your anticipated outcome and your minimum acceptable outcome. 
• The actual text of at least two clauses your party will propose to include in a treaty 

on arctic ownership in the final round (these clauses must reflect your interests in the 
arctic and remember precise language is critical). 
 

2. A graphic organizer that ranks/highlights all five countries’ initial positions and interests in 
the negotiation (include your best estimate of each party’s priority rankings given your 
research and the materials provided). 

 
Of course, directly referencing the research used to support your points throughout the 
negotiations is an expectation.  THE ONLY FORMAL WRITTEN DOCUMENT YOUR GROUP 
MUST SUBMIT IS A WORKS CITED OF ALL RESEARCH SOURCES USED IN-ROLE. 
 
In-Role 
 
The actual negotiation will be evaluated on the basis of evidence of preparedness, execution of 
negotiation strategies, focus, participation in role, and how close you came to your desired 
outcome in the negotiation.  
 
The In-Role and Works Cited is worth 40 marks. 
 
Negotiation dates are _________________________. 


